Christopher P Campbell

Aspiring to make a difference for others, whilst continuing
the journey of personal learning and growth. Thrives on
challenge and is a proven solutions-orientated problem-
solver.

Skills & Competences
Leadership
Resiliance
Lateral Thinking
Time Management
Networking
Active Listening
Coaching
Change Management
Communication

Solution Selling

*Based on feedback from colleagues
Achievements & Certificates
Legally, | could fly a plane before | could drive car!

County and Divisional Honours with Captaincy of Club and
County.

Inaugural Member and Ex-Board Director of a
membership organisation providing expert healthcare
solutions to international clients

First UK salesperson to visit Iran post-sanctions being
lifted.

Co-founder and Trustee of a Registered Charity, providing
anonymous psychological support to front-line healthcare
workers, since amalgamated with HHERF.

Lectured in Sales & Marketing to ‘school leavers’ and
those ‘detained’, as part of the ‘Understanding Industry
Program’

Education

1983-1986

Stockport College, Cheshire

Btech HND — Business Studies & Finance (Distinction)
Wrekin College, Shropshire

A’ & ‘Additional’ Levels in Maths, Gen. Studies Art &
Design

Interests

Motor Racing & Coaching | Psychology | Management of
High Performance Teams | Sustainable Energy | DIY |
Keeping Fit

References

Available upon request.

cpcampbell@hotmail.co.uk
07768 — 905450

West Midlands
Christopher P Campbell

Work Experience
2015-2022
Business Development Director / Managing Director

The Royal Buckinghamshire Hospital, Bucks

Turned around an underperforming private hospital with T/O of
circa £1m and losses, into a well-respected, £6m T/O and
profitable Neuro Rehabilitation Centre. Started as BDD then
appointed as MD.

2011-2015
Business Development Specialist
Tullis Russell, Cheshire

Exciting step into the speciality security and image transfer sector,
managed a team of agents and distributors across the UK and
overseas. Doubled revenue to £15.3m whilst improving
profitability by increasing existing sales and introducing new
breakthrough product.

2007-2011
Strategic Development Director
Buckinghamshire Group, Dorset

Member of a senior management team, in a multi-sectoral
commercial business, to develop new lines of revenue and
growth. Initially having little knowledge of the field, learned
quickly and was instrumental in the initial concept and project
management of two on-line unique platforms. One in Travel and
Tourism the other in Learning.

1997-2007
Owner / Director
F.L.T. Co, Cheshire

Founded a Finance & Leasing Brokerage and following inception
went on to establish successful Sales & Marketing consultancy
roles. Founder Member and later Board Member of the NACFB,
successfully launching COMFEX, a finance biased Trade Exhibition.
Spare time property development projects.

1990-1997
Sales Manger
Sectre Leasing, Lancashire

The In-house finance broker for a Top 10 accountancy practice.
The idea for and driving force behind KIMPS a first of it’s kind
‘cash4car’ offering to staff.

1986-1990
Executive Branch Manger
Manchester Unity Assurance, Lancashire

Initially trained with The Royal Bank of Scotland and then Abbey
Life before attaining company recognised personal production
levels. Then fast-tracked to Assistant Branch Manager before
being head-hunted, then setting up and recruiting for, a brand
new direct-sales office.
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